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1.3 Hiring A Ghostwriter 

Elance is stuffed with writers who can create your information products for you. 

The biggest advantage of creating and selling digital products is 
that once the system is up and running, it’s effort-free. With your 
ebook on ClickBank and affiliates pushing sales for you, you’ll 
be able to kick back and cash the checks. But you’ll first have to 
write the ebook and that’s where most of the effort lies.

If you like writing — and you’re good at it — you can do it your-
self. You can set yourself an hour a day, churn out a couple of 
pages in that time and keep going until your product is done. 
(The longer the book, the better — online, quantity counts — but 
70 pages of rock-solid information can be enough to generate 
sales.) 

Or you can hire a writer and ask a professional to do it for you. 

Elance is a good place to look and the writers at ConstantCon-
versions.com could help you too. Be sure to check the reviews 
and don’t be tempted to go for the lowest bid. You often get 
what you pay for when it comes to writing services, so make 
sure that you choose a writer who’s written on your topic, writes 
clearly and can deliver on time. 

It’s also a good idea to give the writer your layout rather than 
rely on your hired hand to produce all the concepts for you. You 
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might not be doing the writing but the ideas should be yours — 
that’s what the public will be paying for. 

Finally — and most importantly — calculate how many sales 
you’ll need to make before you’ve earned back the cost of the 
ebook. 

A good, professional writer can cost several thousand dollars 
depending on the size of the book, and will probably be your 
biggest expense. You want to be certain that you’ll get that 
money back. 

1.4 Setting A Price 

One of the most important factors in any commercial business is 
getting the price point of the products right. With ClickBank — 
for better or worse — much of that power is out of your hands. 

But not all of it, and the power that’s left to you is very impor-
tant. It’s very easy to get the pricing wrong, find that you’re not 
making any sales and dismiss the whole system. 

That would be a big mistake. 

The trap is that ClickBank sets limits for the amount you can 
charge. The lowest you can sell a standard product for is $3 and 
the highest is usually $50.

When you submit your product for approval, ClickBank will tell 
you the maximum amount that you can charge. The temptation 
then is to charge that amount. That’s not always a good idea. 

We’ve already seen that some products can be sold at higher 
prices than others. Just because ClickBank lets you sell your 
guide to homestyle knitting for $50 doesn’t mean that that’s the 
price that will maximize your revenues. You might well find that a 
much lower price will give you many more sales and many times 
more profits. 

This is where a little research comes in handy. 

Create separate landing pages with different price points and 
spend a few weeks marketing each one of them. The text and 
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the sales message will be exactly the same. The only difference 
between the pages will be the price of the product. 

(You could use a tool like URLSplit.com to make the market-
ing easier. This lets you enter a number of different URLs and 
receive one link in return. When users click that link they’ll be 
taken to one of those URLs at random.) 

You could either sell the book right from that page or announce 
that the book will be released shortly and take email addresses 
from people who are interested. 

Over a short space of time, you should be able to see which of 
the sales points generates the most revenues overall. 

1.5 Creating Recurring Sales 
I’ve mentioned that the main advantage of ClickBank’s system 
is that once your product has been created and affiliates busy 
promoting it, you can kick back and enjoy the income. 

Your affiliates though will be busy. They’ll have to keep bring-
ing in new buyers. Someone who’s bought your ebook once is 
unlikely to come back and order a second copy. 

Create a product that has a subscription model however, and 
you can enjoy repeat sales from every buyer.

Instead of selling one product to one buyer — and never see-
ing them again — you’ll be able to continue selling products to 
people you know are interested in your content. 

It’s a fantastic way to generate continuous revenue and get 
more out of each sale, but it does require a little thought. The 
first thing you have to consider is that ClickBank has lower 
maximum prices for rebilling.

The top rate for standard products is $50; for subscriptions, it’s 
$30. While that can still be a sizable amount of money — it’s 
more than the price of most books in stores — you might want 
to think about creating smaller products rather than complete 
100-page ebooks when you’re earning much less for them. 
Newsletters can be good solutions, as can a series of short re-
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ports on a range of topics in your field. 

Remember though, whatever you provide has to offer real value! 

Buyers will be quick to cancel their subscriptions if they don’t 
feel they’re getting their money’s worth. Each time you send 
them a product, you have to persuade them that their subscrip-
tion fee was worth paying — and is worth paying in the future. 

That’s only going to happen if your newsletter or reports actually 
provide information that your readers can use and appreciate. 

While offering products like these can be a great way to give 
yourself a steady revenue stream, they do mean a lot more 
work. You won’t be able to just upload your product and relax. 
You’ll have to keep working month after month to deliver the 
products that your customers expect regularly. 

It’s a commitment and you’ll have to know exactly how to keep 
it. Again, if you’re happy doing the writing yourself, this should 
be an easy, profitable and enjoyable job. And if you want to out-
source the pen-work, all you’ll have to do is pass on the ideas 
each month to a ghostwriter and make sure that each product is 
good before it goes out. 

Creating your own product to sell through ClickBank isn’t dif-
ficult. It requires a little bit of effort and a fair amount of thought 
but it can be a lot of fun too. 

The next step though is to market it... 

2. Selling  
On ClickBank
ClickBank makes very few direct sales itself. It’s not a retailer; 
it’s a wholesaler. The sort of people who click through the site 
looking for products tend not to be end-users. They tend to be 
other website publishers looking for affiliate products to sell. 

That makes ClickBank a very powerful tool, and it’s what lies at 
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the heart of the company’s success — and the success of the 
publishers and the product creators who use it. 

In the next chapter I’ll explain how you can make the most of 
ClickBank as an affiliate but first, let’s see how you can make 
the most of the affiliates on the site when you’re selling your 
own product. 

2.1 Creating Your  
Marketplace Description 

Marketplace descriptions don’t always make the most exciting reading, but why 
shouldn’t they?

 What makes ClickBank so powerful is that it’s just so easy to 
use. Affiliates who want to promote a product only have to sign 
up, search the marketplace then paste what ClickBank calls a 
“hoplink” onto their Web page. 

A hoplink is just a fancy name for an affiliate link. (ClickBank 
calls it a “hoplink” because once users click on it, they “hop” to 
the seller’s site leaving a trace that allows ClickBank to credit 
the affiliate and send them a check.) 

One difference that marks out hoplinks though is that they take 
a very simple form. Every hoplink looks like this: 

http://AFFILIATEID.PUBLISHERID.hop.ClickBank.net/ 

That’s very simple. Less simple is creating the text that will 
persuade someone to paste your hoplink onto their Web page. 
You’ll need to complete a number of different fields — and do it 
very carefully. 
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The first field you might want to complete is your Hoplink 
Target URL. You’ll only need this if you’re planning to sell more 
than one product through ClickBank. Because you only have 
one publisher ID, to sell multiple products, you’ll need to cre-
ate one landing page then filter users to the products of their 
choice. The affiliate will be credited wherever the user goes. 

That’s simple enough. But you’ll then need to enter your prod-
uct’s Marketplace Title. 

That’s not so easy. Remember, the idea of your Marketplace 
Title and Description isn’t just to persuade a buyer that your 
product has value. 

It’s to persuade a reseller that your product will sell. 

Your Marketplace text doesn’t leave you much room to do your selling. 

For the title, you really only have two options. You can either use 
the same title that you used for your product or you can use a 
different title geared to resellers rather than end-users. 

In general, if the title of your product is strong and has a good 
sales appeal (something like “How To Earn $3,647 A Week Print-
ing Postcards”) then use the same title in the Marketplace.

 If the title is more informative than lucrative (something like 
“Knitting For Beginners And Enthusiasts”) then you might want 
to create a title that’s a little punchier for affiliates. Just choose 
something that suggests that the product will be valuable for 
the person promoting it. Something like “Knitting — A Guide To 
Low-Cost, Home-Made Luxury.” 

The only way to know for sure which title works best though is 
to come up with several and test each of them over a set period 
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of time. Compare the results from each to see which gives you 
the best results for your market. 

There’s a limit to what you can do with your Marketplace Title. 
Your Marketplace Description is much less limited... but it’s still 
pretty restrictive. 

ClickBank gives you just 255 characters to make your pitch. 
That’s not much at all, but remember the goal isn’t to sell your 
product. It’s to persuade an affiliate to look at your pitch page. 
It’s the pitch page that will show whether or not your product 
looks tempting enough to deliver sales. 

That means you don’t have to do too much in your Marketplace 
description to generate those clicks... especially when you look 
at the competition. 

Many of the sellers on ClickBank have beautifully-written, per-
fectly-designed pitch pages. They’re well-planned and created 
by a professional copywriter with the goal of generating sales. 

The Marketplace descriptions however often look like they were 
thrown together by someone with a big temper and a long shop-
ping list. 

You don’t have much space, so you want to get your point 
across quickly and persuasively. One way to do that is with the 
equivalent of bullets. 

This description, for example, does a neat job using numbers to 
mark out sales points: 

Note how the very first point describes the amount of money 
the affiliate can earn. That’s the most important thing he wants 
to know and this description has put it right at the front in a way 
that’s very easy to spot. 

The second point suggests the product sells well — so the affili-
ate will actually see those commissions. 



18

And the third point adds a nice little detail that helps the product 
to stand out and appear both unique and valuable. 

It’s a very easy model to copy and one that I think can be very 
effective. It’s certainly a lot better than filling the space with a 
series of single words that tell the affiliate little and are more 
likely to put him off. 

There’s one more difficult decision you’ll have to make on the 
Marketplace form. 

You’ll need to decide how much of a commission to give to the 
affiliates. 

By default, the rate is set at 25 percent but you can change it if 
you want. There’s no right answer to the amount you should give 
away just as there’s no one answer to the amount you should 
charge for the product. Too much depends on what your com-
petitors are doing so look at what other products in your field 
are offering and pitch somewhere in the middle. 

2.2 The Pitch Page 

RecipeSecrets.net uses images, headlines and even a sample table of contents to 

tempt buyers. 

One of the most remarkable things about ClickBank is that 
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the most important part of the process of earning with the site 
doesn’t happen on the site at all. Whether you make sacks of 
cash or feel lucky to generate a sale once a month will depend 
largely on the quality of your product and the persuasive power 
of your pitch page. 

The pitch page is your sales letter. It’s where you place all of 
the sales points that will guide the reader from interest through 
desire to purchase. 

How exactly to write a pitch page that achieves that goal is a 
subject for a whole other report. There are a number of different 
approaches but just about all of them start with a hard-hitting 
headline, make the reader understand that they have a problem, 
position the product as the solution, include testimonials and 
end with a call to action. 

Sales letters like these sound complex but they’re actually fairly 
simple to put together. There’s a formula that works and once 
you understand it, it’s very straightforward to follow — and very 
effective too. 

You can either learn how to do it yourself, or you can pay a 
copywriter a few hundred bucks to do it for you. 

This is not a place to look for shortcuts though. 

Your pitch page is the most important link in the chain from 
Internet publisher to your affiliate and from user to buyer. They 
all meet here and it’s the quality of the sales information on that 
page that will determine whether or not you make sales. 

Ideally, you should create a few pitch pages — perhaps with 
different headlines — and test them to see which works best 
before you submit it to ClickBank. 

2.3 The Thank You Page 
ClickBank requires that producers have two Web pages before 
they can start selling through the site. You’ll need the pitch page 
but you’ll also need a “Thank You page.” 

That’s not just because it’s polite to thank your customers — 
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although that’s certainly a nice thing to do. It’s because once 
you’ve made the sale, you’ll want to supply the buyer with a little 
information. 

In fact, ClickBank requires that you supply the following infor-
mation: 

	 •	A thank you message; 

	 •	Your email address for questions and technical support; 

	 •	A reminder that the charge will appear on the customer’s  
		  credit card as “ClickBank” or CLKBANK*COM; 

	 •	A rebilling schedule for subscription-based projects; 

	 •	And an exit link so that customers can leave the page easily. 

While I’m not sure that ClickBank should be demanding all of 
these things, they are all good ideas. Sellers should be imple-
menting them whether they are a requirement or not. 

But I’d go one little step further. 

The exit link is an opportunity. 

You don’t want customers to just click away from you. You want 
them to click somewhere that will do you good. 

You could send customers to your blog, where they can learn 
more information that will help them get the most out of your 
product — and give you more money by clicking on ads. 

You could send them to a site that offers more of your own 
products and generate more direct sales. 

Or you could use a hoplink to send them to a related product 
on Clickbank. After all, you know the customer is someone who 
buys information products so maybe they’ll buy more, giving 
you a welcome commission. 

The Thank You page is a necessity but that doesn’t mean you 
can’t make the most of it too. 
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2.4  
Getting More Out Of Affiliates 
Building up a long list of affiliates ready to promote your site is a 
vital part of your success with ClickBank. 

A good product will be critical in persuading publishers to pro-
mote your goods. 

A persuasive pitch page will be vital at generating sales — and 
at showing that you can generate sales. 

And a carefully-written Marketplace description with a competi-
tive and generous commission will be important too if you want 
to stand out and show affiliates what you can do. 

All of those elements will help you to build up a sales team who 
will do your marketing for you. 

But you can also encourage affiliates to sign up by using Click-
Bank’s Join My Affiliate Program (JMAP). This simply involves 
adding a link to your page that invites publishers to sign up at 
ClickBank and take your hoplink. 

The link looks like this: 

<a href=”http://PUBLISHER.jmap.clickbank.net” 
target=jmap>TEXT</a> 

A linked invitation like that might help to give you a few more 
affiliates, depending on how hard you market your site outside 
ClickBank. But you want to do more than just recruit affiliates. 
You want to help them generate sales for you. 

Clickbank won’t give you the email addresses of the publishers 
who have agreed to promote your products but what you could 
do is create a page full of advice for affiliates who have signed 
up or are thinking of doing so. 

Instead of just putting a link at the bottom of the page marked 
“Affiliates” and sending interested publishers to ClickBank, cre-
ate a pitch page for your affiliate sales. 
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It wouldn’t have to be long, but it should contain a number of 
points. 

First, it should describe the benefits of becoming your affili-
ate. That means putting an emphasis on the size of your com-
missions, your high conversion rate and your negligible refund 
requests. 

Numbers can say a lot here so don’t be afraid to say exactly 
what percentage of people who read your pitch page actually 
end up buying. That will let potential affiliates see what promot-
ing your product can actually bring them. 

Then you can go on to give the affiliates tips to boost their click-
through rates and their sales figures. Explain what your custom-
ers are interested in and list the unique sales points that the 
affiliates could emphasize as they promote your product. 

Really explain how good your product is. Remember, while 
you’re pitching the page to potential affiliates, there’s a good 
chance that it will be read by potential customers too. By being 
seen discussing the quality of the product behind the scenes of 
your business, you create the impression that everyone really 
does agree that it’s a fantastic deal. 

Finally, invite the affiliates to sign up at ClickBank and start 
earning right away. 

Do you see how a page like that would be so much more effec-
tive than simply adding a link to the bottom of the page? 

Creating a product requires a little work. It means choosing a 
topic that has a market, writing a book or building a program, 
then creating a Web page to turn users into buyers. 

It’s not very difficult but I can understand if not everyone wants 
to do it — at least not initially. Becoming an affiliate can be 
much easier. I’ll explain how to use ClickBank to do that in the 
next chapter. 
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3. Becoming A 
ClickBank Affiliate

I’m always saying that a well-balanced online business should 
have multiple revenue streams. It should have targeted ads 
(which AdSense does best) so that you can earn money when 
users click away. It should have ads that pay for every thousand 
impressions so that the business owner can get money for every 
user who visits. 

And the site should have affiliate ads because these can bring 
the highest amounts of money for each sale. 

ClickBank is one of the best places to find affiliate products to 
promote on your website. 

3.1 Who Can Benefit From 
ClickBank’s Affiliate Products? 
I could say that absolutely anyone can benefit from ClickBank’s 
affiliate products. It would, after all, be true. 
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ClickBank contains such a huge range of different types of prod-
ucts that it’s never very difficult to find something that matches 
the topic of any site. 

But in fact, some sites can get more out of ClickBank’s affiliate 
products than others. 

Sites that have a good relationship with loyal users are likely to 
generate far more affiliate sales than the sort of sites that bring 
users in once and hope to earn a little money when they move 
on. 

If a user doesn’t like the content on a Web page, he won’t mind 
leaving through an ad link. 

But he will mind taking the publisher’s advice to buy a product 
that costs $50. 

Affiliate products sell best when the publisher actively recom-
mends them. 

Users are most likely to act on those recommendations when 
they trust the publisher. 

Blogs, for example, can be great sites for promoting affiliate 
products like those available from ClickBank — provided, that 
is, you choose the right products. 

3.2 Picking The Right  
ClickBank Products To Promote 

When you’re looking to create your own product, you have to 
consider whether there would be a market for it and how much 
you’d enjoy producing it. 

What you won’t have to consider is the quality of the product. 
Because you’re in charge of production, you can be confident 
that what you produce will be good. 

That isn’t the case when you’re looking for a product to pro-
mote, but quality is going to be crucial. 
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Ideally, you should buy the product yourself before you promote 
it so that you can see it and use it. That will make sure that it 
really is good and it will also mean that you can talk about your 
own experiences when you come to promote it on your website.  

That’s always going to be the critical part of successfully pro-
moting affiliate products. 

But you still want to make sure that when you do come to talk 
up a product, you’re praising an ebook or a newsletter that your 
users won’t just love but will pick up sales. 

After all, you could be promoting the best product of all on 
Clickbank but if the pitch page is weaker than a wet paper bag, 
you’re going to struggle to make sales. 

(That doesn’t mean you won’t make sales though. It just means 
that you’ll have to do the marketing before the user reaches the 
pitch page, which is more work than you might want to do.) 

And you want to be sure that it’s going to earn you money too. 
While the size of the commission and the actual amount that 
that commission is worth will only be some of the factors help-
ing you to choose a product, they are going to be important. 

At least some of that information you can pick up in the Market-
place when searching for products to promote. 

The figures in green don’t always mean go... but they might. 

At the bottom of each marketplace description is a bunch of 
green figures. They look very difficult to decipher but what they 
really mean is this: 

$/Sale –  is the average amount you can expect to earn from 
each sale, taking into account refunds and chargebacks etc. 
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Future $ –  only refers to subscription-based products and 
tells you how much you can expect to continue earning after 
your first sale. 

Total $ – also only refers to subscription-based products and 
tells you how much you can expect to make overall. 

%Earned/Sale – is the size of the commission. 

%Referred – tells you how reliant the seller is on affiliates. 
\Gravity reveals how popular the seller is with Clickbank’s 
publishers. 

Most of that information is valuable but it doesn’t tell you every-
thing you need to know. It also tells you things that look interest-
ing but which actually give you more information than you really 
want to know. 

Some of what’s missing you can calculate fairly easily. None 
of the figures, for example, tells you how often buyers ask for 
refunds — a sure sign that the product is disappointing. 

But if you can see that there’s a big difference between the 
percentage of the sale price and the $/Sale figure, that could 
be a sign that lots of buyers are sending back the product and 
complaining. 

Recommending a product like that wouldn’t do your reputation 
any good at all. 

Nor do the %Referred and gravity figures tell you a great deal 
either — although they both look interesting. 

A site that sells a great deal through affiliates might just suggest 
that the seller prefers to use affiliates for his marketing rather 
than do the work himself. It doesn’t tell you anything about the 
quality of the product or its value. 

And while Gravity is supposed to represent popularity, products 
that appeal to a general audience are always going to have more 
potential affiliates than a niche product. 

But a niche product is likely to generate more conversions within 
its smaller market... 
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... and that’s the vital figure that’s missing. 

Knowing that you can make $24.95 on average for each affili-
ate sale is nice, but if you have to spend $50 to send hundreds 
of users through your affiliate link before you generate one sale, 
then that’s not good business. 

What you really want to know is the conversion rate and that’s 
not a figure that Clickbank supplies in the Marketplace details. 
The only way you can find out for yourself how many of the us-
ers you send to the seller’s pitch page actually earn you revenue 
is to pick a product that looks good, which has a persuasive 
pitch page, market it as best you can... and keep a record of the 
results. 

You can do that in your stats — or what Clickbank calls “Analytics.” 

Again, there’s a whole bunch of information here, but the really 
interesting figures are the “hops per order” and the “$ per hop.” 

Those tell you your conversion rate and, even more importantly, 
the amount you earn on average for each user you send to the 
seller’s landing page. 

ClickBank offers lots of affiliate stats. These are probably the most important. 

That means that you can keep track of the amount you’re paying 
for your users on your own site’s stats and compare that figure 
with the amount you’re receiving when you pass them on to the 
affiliate seller. 

If you find that you’re earning less than you’re paying, you need 
to take either a close look at your marketing… or at the prod-
ucts you’re promoting. 

There is one more piece of information that those figures in 
green won’t tell you... 
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... the quality of the product. 

As I’ll explain in the next section, the most important part of 
generating affiliate sales is to recommend the products. You can 
only do that if they’re genuinely good. 

The numbers are important and should influence your decision, 
but more important is always going to be the product itself. 

3.3 Promoting  
Your Affiliate Product 
The conversion rate is one figure you’ll want to keep track of 
when you’re promoting affiliate products. 

Another is the clickthrough rate — the percentage of people 
who click from your site onto the hoplink that takes them to the 
seller’s pitch page. 

Both of those figures can be influenced by the way you promote 
the product you’ve chosen on Clickbank. 

Marketing a product well on your site will both generate clicks 
on the affiliate link and increase the chances that the user will 
buy it — even if the pitch page isn’t particularly strong. 

The simplest way to market an affiliate product is just to place a 
link — or even a series of links — in a sidebar. 

But don’t expect many people to click on them let alone buy the 
products. 

You’ll always be much better off recommending the products 
you’re promoting in your content — and doing it repeatedly. 

One good strategy then might be to pick three or four Clickbank 
affiliate products that are relevant to your field, implement the 
strategies the book contains and write a review of each of the 
products. 

(You don’t have to be absolutely gushing in your praise of the 
product, just generally positive. Finding a few negative points 
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too can make your recommendation look more honest and more 
trustworthy.) 

Place that review in your sidebar where people can find it easily. 

Then every so often, mention that product in passing when writ-
ing one of your blog posts and include a link not to the product 
but to the review. 

The review itself will include the affiliate link to the pitch page 
and prime the user for the sale. 

The user will be curious enough to click the link to read the re-
view and the review will be encouraging enough to drive sales. 

Conclusion 
There are lots of different ways to make money online. 

You don’t have to pick and choose the best. 

You can make use of all of them — or at least as many of them 
as you can squeeze sensibly into your website and which you 
enjoy doing. 

One of the best ways is to use information products. You can 
create one and allow other publishers to sell it as affiliates. 

Or you can become an affiliate yourself and promote other peo-
ple’s information products in return for a share of the sale price. 

With the right products marketed in the right way, this can be 
one of the most profitable methods of bringing money into an 
online business. And ClickBank — a service that brings together 
producers and affiliates, and pays the affiliates for their sales — 
makes that very easy to do. 

In this short report, I’ve just tried to give a brief introduction to 
how ClickBank can help an online entrepreneur make money. 

I started by explaining how to create your own digital informa-
tion product. 
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That’s much easier than many people think. Because everyone 
is an expert on something — whether it’s buying stocks, train-
ing a dog, or decorating a child’s room — anyone can create a 
product that other people want to buy. 

I discussed how to create it, how to outsource it if you don’t 
want to create it yourself and how to set a price for it on Click-
Bank so that you’ll generate the most profits. 

I then explained how you can use ClickBank to build a team of 
affiliates who can’t wait to sell your product for you. The most 
important way to do that on ClickBank is by writing a tempting 
Marketplace description. 

That’s possible to do even in the limited 255-character space 
that ClickBank provides. 

And finally, I discussed generating revenue as a ClickBank af-
filiate. This is the easiest way to make money with the site, and 
while it does involve the most effort overall — you’ll have to 
keep marketing and watching the stats while a producer can just 
sit back and relax once his product has been completed — it is 
a great way to get started. 

I explained how to choose the right product to promote and 
which figures to follow when you make your selection and when 
you’re marketing. 

There’s a lot more that could be said about ClickBank, but the 
best way to learn about the site is to register, choose a product 
you like and start promoting it. 

It won’t just be an education — it will be one that pays you too. 

Get started with Clickbank now. 

Click here!
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workshops and training 
others in the latest 
ways to make money on 
the Internet. He is the 
host of the world’s first 
Internet marketing reality 
show, The Next Internet 
Millionaire.

Joel’s Sites Include: 
JoelComm.com – Joel’s Blog

AskJoel.com – Question Submission Page

AdSenseChat.com – Google AdSense Member Forums

Dealof Day.com – Popular Bargain-Hunting Community 

FamilyFirst.com – Family-Friendly Site Reviews

More Resources
My App Creator 

My App Creator is the leading iPhone app creation system 
in the world. Create a personalized app in just minutes and 
get your name or brand in front of 50 Million iPhone, iPod 
Touch and iPad users!

Secret Classroom 

Twelve Internet Millionaires were kidnapped into a secret 
classroom and forced teach a group of newbies how to 
make a fortune online. Discover the secrets revealed in 
a groundbreaking internet seminar so exclusive that you 
couldn’t buy a ticket!

Instant Form Pro 

Instant Form Pro is a form creation software for market-
ers. This user-friendly platform allows you to create simple 
questionnaires, complex surveys, contact forms, job ap-
plications, testimonial generators, database entry forms, 
feedback forms, tests or quizzes, and much more. It is a 
must-have for any marketer working online who wants to 
be able to get feedback and information on their customer 
base and target market.



The author and publisher of this eBook and the accompanying materials have used their best ef-
forts in preparing this eBook. The author and publisher make no representation or warranties with 
respect to the accuracy, applicability, fitness, or completeness of the contents of this eBook. The 
information contained in this eBook is strictly for educational purposes. Therefore, if you wish to 
apply ideas contained in this eBook, you are taking full responsibility for your actions. 

EVERY EFFORT HAS BEEN MADE TO ACCURATELY REPRESENT THIS PRODUCT AND 
IT’S POTENTIAL. EVEN THOUGH THIS INDUSTRY IS ONE OF THE FEW WHERE ONE CAN 
WRITE THEIR OWN CHECK IN TERMS OF EARNINGS, THERE IS NO GUARANTEE THAT 
YOU WILL EARN ANY MONEY USING THE TECHNIQUES AND IDEAS IN THESE MATERI-
ALS. EXAMPLES IN THESE MATERIALS ARE NOT TO BE INTERPRETED AS A PROMISE 
OR GUARANTEE OF EARNINGS. EARNING POTENTIAL IS ENTIRELY DEPENDENT ON THE 
PERSON USING OUR PRODUCT, IDEAS AND TECHNIQUES. WE DO NOT PURPORT THIS 
AS A “GET RICH SCHEME.” 

ANY CLAIMS MADE OF ACTUAL EARNINGS OR EXAMPLES OF ACTUAL RESULTS CAN 
BE VERIFIED UPON REQUEST. YOUR LEVEL OF SUCCESS IN ATTAINING THE RESULTS 
CLAIMED IN OUR MATERIALS DEPENDS ON THE TIME YOU DEVOTE TO THE PROGRAM, 
IDEAS AND TECHNIQUES MENTIONED, YOUR FINANCES, KNOWLEDGE AND VARIOUS 
SKILLS. SINCE THESE FACTORS DIFFER ACCORDING TO INDIVIDUALS, WE CANNOT 
GUARANTEE YOUR SUCCESS OR INCOME LEVEL. NOR ARE WE RESPONSIBLE FOR ANY 
OF YOUR ACTIONS. 

MATERIALS IN OUR PRODUCT AND OUR WEBSITE MAY CONTAIN INFORMATION THAT 
INCLUDES OR IS BASED UPON FORWARD-LOOKING STATEMENTS WITHIN THE MEAN-
ING OF THE SECURITIES LITIGATION REFORM ACT OF 1995. FORWARD-LOOKING 
STATEMENTS GIVE OUR EXPECTATIONS OR FORECASTS OF FUTURE EVENTS. YOU CAN 
IDENTIFY THESE STATEMENTS BY THE FACT THAT THEY DO NOT RELATE STRICTLY TO 
HISTORICAL OR CURRENT FACTS. THEY USE WORDS SUCH AS “ANTICIPATE,” “ESTI-
MATE,” “EXPECT,” “PROJECT,” “INTEND,” “PLAN,” “BELIEVE,” AND OTHER WORDS AND 
TERMS OF SIMILAR MEANING IN CONNECTION WITH A DESCRIPTION OF POTENTIAL 
EARNINGS OR FINANCIAL PERFORMANCE. ANY AND ALL FORWARD LOOKING STATE-
MENTS HERE OR ON ANY OF OUR SALES MATERIAL ARE INTENDED TO EXPRESS OUR 
OPINION OF EARNINGS POTENTIAL. MANY FACTORS WILL BE IMPORTANT IN DETER-
MINING YOUR ACTUAL RESULTS AND NO GUARANTEES ARE MADE THAT YOU WILL 
ACHIEVE RESULTS SIMILAR TO OURS OR ANYBODY ELSES, IN FACT NO GUARANTEES 
ARE MADE THAT YOU WILL ACHIEVE ANY RESULTS FROM OUR IDEAS AND TECH-
NIQUES IN OUR MATERIAL. 

The author and publisher disclaim any warranties (express or implied), merchantability, or fit-
ness for any particular purpose. The author and publisher shall in no event be held liable to 
any party for any direct, indirect, punitive, special, incidental or other consequential damages 
arising directly or indirectly from any use of this material, which is provided “as is”, and without 
warranties. As always, the advice of a competent legal, tax, accounting or other professional 
should be sought. The author and publisher do not warrant the performance, effectiveness or 
applicability of any sites listed or linked to in this eBook. All links are for information purposes 
only and are not warranted for content, accuracy or any other implied or explicit purpose.
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